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Introduction 

I’m so glad you chose to read this! 

Have you ever caught yourself thinking, “I’ve taken every business course out 

there and not gotten the results they promise. Why doesn’t it work for me?” Or 

perhaps, “I love everything about having my own business but the sales part! I 

don’t like feeling pushy. I wish someone else could do this part for me.” 

If you have these doubts and find yourself feeling stuck, frustrated and unable to 

break through to the next level of income in your business then I’m so glad you’re 

here.  

This book is dear to my heart. I spent over 25 years in a finance career guiding 

high-net-worth clients in the private banking, investments and wealth management 

arena and later, lending money so people could buy their dream homes. During this 

time I was also studying and sharing personal development teachings.  

And now I’m finally bringing together two topics that are equally a part of me; 

personal finance and personal development, specifically the money mindset around 

marketing and selling your services. This book is about the internal barriers that 

block your money-flow, sabotage your success in sales and prevent you from 

leaping to the next level of income or business success that you yearn for. 

I’ve applied these mindset shifts in my own life, and doing so has allowed me to 

move from being stuck, fearful and playing small, to feeling confident and closing 

four figure high-end clients into my program. Within weeks of applying this 

process I had six new private clients. No one could have been more astonished than 



me at how simply overhauling my inner landscape “flipped the switch” from 

struggle to the self-assurance to attract a steady stream of clients!  

What I’ve discovered through my own entrepreneurial journey is that learning 

marketing and business strategies is not enough to build a thriving business. You 

need to have a mindset that is aligned with the success you’re after before you set 

out on your journey. If you have any internal contradicting beliefs and fearful 

emotions around the goal you’ve set for yourself no amount of business strategies 

will get you there.  

I thought I had the mindset problem “licked” years ago because I had a very 

successful corporate career and had achieved all my financial goals. But in the 

course of going after my new dream of becoming an entrepreneur, every single 

unresolved sabotaging belief and fear came rushing to the surface, undermining my 

efforts to get more clients and make a lucrative living.  

The key is that to grow a successful business as an entrepreneur you must continue 

to grow and develop as well. You need to grow bigger than the challenges you will 

face at each stage of your life and business. And for that reason your business will 

always mirror your level of personal development until you can “grow internally” 

past it. That’s why your inner beliefs and feelings are so important─because true 

business success begins on the inside. 

It took some setbacks in my business until I woke up to what was going on. Once I 

“got it” and saw that my inner fearful beliefs and thoughts were holding me back 

from enrolling more clients and creating the dream business and lifestyle I wanted, 

I got busy and dove back into my other passion; personal development work. 

Things began to turn around when I began incorporating specific personal 

development techniques to not only root out but uproot my sabotaging beliefs and 

fears for good.  

I can’t wait to help you upgrade your belief system so that you stop worrying, 

make the money you desire, enroll and help many clients with your awesome 



talents, and make more of an impact and difference in the world by eliminating the 

hidden mindset barriers I’m about to share with you. 

The thing is that these mindset traps can snare anyone no matter how successful 

you’ve been in the past. But the greatest part about learning to identify your 

mindset glitches is that once you discover them you’ve taken the first step to 

eliminating them.  

The next step is learning and applying a set of precision mindset tools to eliminate 

them forever! And the best part about these techniques is that they really work and 

ANYONE can learn them and use them to achieve heights of lasting financial 

Success GREATER than they’re experiencing now! 

And when it comes to making a quantum leap out of a depressing downward spiral 

and back UP again, I’ve been there….. 

After the collapse of Wall Street in October of 2008 I went from living my 

American dream in my dream house to barely getting by. My income dropped 50 

percent each year until I was forced to live off my savings account. Have you ever 

had 25 years of savings just disappear? I hope not. My safety net was gone and it 

was the most frightening thing I ever experienced.  

I decided to sell my dream house because keeping it up would totally bankrupt me. 

I went from living a carefree life to living like a hermit. I literally did not buy 

myself a new pair of socks to live as frugally as I could!  

The financial nightmare I went through left a scar on me that reared its head when 

I got serious about building my business and enrolling more clients. This painful 

experience left me riddled with doubts, fears and insecurities. And it sabotaged my 

business growth until I was finally ready to “look under the hood” for what was 

really going on. 

After having gone through these setbacks I have a broader perspective for what it 

really takes to start and grow a Successful Business as an Entrepreneur. And, that’s 



why sharing what led me to finally remove the grip of fear and flip the switch so 

that I could enroll more clients with ease with you now is so fulfilling. I want you 

to succeed and not get caught in the same mindset snares that brought me down. 

I’m here to support your journey to entrepreneurial success. I can’t wait to hear all 

about it too. 

Wishing you great success, 

Angela 

 

 

 

 

 

 

 

 

 



 

 

Chapter One: 

Be Careful What You Wish For! 

 

 

When you’re struggling to get enough clients to pay your bills and it 

feels impossible do you ever think, “I wish I would win the lottery?” 

I used to think this myself.  

That is until I dealt with two clients who had actually won the lottery. As 

a private banking, wealth management and investments division 

manager in my previous career I had the advantage of observing and 

learning a lot about the personal financial habits of the wealthy─and the 

“suddenly” wealthy.  

The first client who won several million had been a hotel maid previous 

to her good fortune. She was overjoyed to be able to pay off all her 

credit cards and buy a brand new car and her very first home! 

But, as soon as word spread that she’d won the lottery all her relatives 

suddenly appeared on her doorstep asking for handouts. Her son bilked 



her for money to start a business (that failed) and her daughter moved in 

with her four children.  

The poor woman never stood a chance. Within a year of winning she 

had to borrow money to pay bills until her next year’s lottery payout was 

released by the state lottery commission. Even though she was now a 

millionaire she was living way beyond her ample means.  

The second winners were a married couple who were high school 

teachers. After they won and quit their jobs they sold their home and 

moved to a fancy resort area of the country. Within one year of winning 

they too had to borrow money from the bank to live on until the next 

year’s lottery winnings were released.  

This began a cycle in these lottery winners’ lives of living off their lines 

of credit until the next year’s lottery payment was released. Once the 

payment was released the outstanding balance against the line of credit 

was paid off and they would begin to draw down against their lines, until 

the next year when the cycle would start all over again. 

Each year they acquired more debt because they couldn’t live within 

their budget so that even less money was left over after paying the line 

of credit off. This meant we had to increase their line of credit and they 

slipped further and further into debt. 

I remember thinking to myself, “How hard can it be to live on a couple 

of hundred thousand dollars per year?” To me and most people that is a 

lot of money! 



But the truth is it was hard to live on this amount because none of the 

lottery winners was mentally prepared to be millionaires!  

They still had the mindset of living under mountains of debt from 

paycheck to paycheck so that’s exactly what they recreated even 

after winning millions of dollars.  

Can you relate to that? Does your current belief system keep you trapped 

working way too hard for too few clients and money too?  

No matter how hard we “try” on the outside the truth is, what we believe 

on the inside runs the show. 

The lottery winners bought big homes and had big mortgages to match. 

They spent lavishly each month draining their bank accounts and paying 

with credit cards without ever tallying up the bills and ran out of money 

just as they had always done.  

Can you see the irony of that? 

All they did was upgrade the lives they previously had to a more 

expensive version. They still worried about money and struggled each 

month to pay their bills, believe it or not! They worried that the bank 

would not renew their line of credit the following year and more 

importantly might even refuse to increase it to cover their ever 

increasing debts. And, that’s exactly what happened to each of them 

eventually.  

This is a sad but true example of how long-held beliefs can undermine 

our money flow. It’s just one of the Three Hidden Barriers that keeps 



people working way too hard, worried, stressed and struggling 

financially.  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

 

Chapter Two:  

Habitual Beliefs Stop You from Getting More 

Clients and Making More Money 

 

Habitual Beliefs Hide in Plain Sight 

Hidden Barrier Number One is what is called “habitual beliefs.” Habitual beliefs 

can easily turn into a money hang-up that shuts down your money flow. 

When you absorb a belief or adopt a worldview about money in childhood which is 

when most of us acquire our beliefs, it stays with you and becomes programmed 

deep in the mind.  When a thought we have over and over becomes a pattern and is 

ingrained deeply into the mind we call it a “habitual belief.”  

Do any of the following scenarios strike a chord with you?  

Have you ever heard yourself thinking, “I can’t do this. I’m not good enough. 

They’ll see I’m a fraud,” when getting ready to step out into the spotlight and 

launch a new product/program to attract new clients? This is an example of a 

habitual belief. 

Or perhaps you’ve encountered this habitual belief, “I hate selling and I’m no good 

at it.” So, when it comes to making your offer you experience anxiety and just 

want to RUN! You’ll either skip the offer, reduce your prices or make an 

assumption that the prospect can’t afford to work with you. 



 A habitual belief is a deeply ingrained belief that we hold about 

ourselves and about how life is “supposed” to be. It formed so 

long ago that we rarely remember what caused us to make this 

assumption. The belief runs unconsciously and keeps us locked 

into certain patterns of reactive behavior. When the belief is 

activated we react the same way over and over on “auto-pilot” 

which reproduces the same circumstances and results in our 

lives again and again.  

 

 Often your habitual beliefs take the form of the inner dialogue 

you hear over and over again. Have you ever heard yourself 

thinking, “I’m no good at sales,” or, “I’m just not good with 

money?” These are examples of habitual beliefs. 

 

 Beliefs like these translate into a feeling that you lack the power 

to change your life. Life becomes a vicious cycle of going after 

something, not quite hitting the mark and feeling let down and 

disappointed. After a while you think, “What’s the use?” and 

settle for halfway or less all the time. This becomes your 

“normal” way of living. 

  

 For example, the lottery winners were not rid of their old beliefs 

before acquiring their new wealth so, they continued to live with 

the same old mindset. Their mindset was wrapped around a 

belief that “living paycheck to paycheck” was normal. Both 

winners continued to reproduce the lives they “knew” even after 



they were millionaires. This mindset was so deeply ingrained 

that neither was conscious of what they were recreating.  

 

 Habitual beliefs run your life because they run how you think 

and react and that influences your decisions and behavior which 

creates your circumstances. Plato said, “The unexamined life is 

not worth living,” and when it comes to habitual beliefs he was 

right. If you don’t examine the habitual beliefs that are running 

you getting more clients and making more money will always 

be an uphill battle. The way out is to become fully conscious to 

this hidden programming and eliminate it so it stops running the 

show. 

 

 Results of clearing habitual thoughts! My client David K. is 

one of the most dedicated investment advisors I’ve ever met. He 

cares for each of his clients as if they were family. So why was 

his income stuck under a glass ceiling for so many years? With 

his talents at money management and his authentic desire to 

serve his clients he should have been making double or triple 

what he was earning. When we began our work together we 

uncovered a forgotten memory David had of being reprimanded 

by a teacher when he was eight. The teacher hurt his feelings 

terribly and that instilled the belief that he wasn’t worthy of 

standing out and owning how incredibly smart and capable he 

was and still is! Consequently this belief caused him to doubt 

himself and that created circumstances where he would only 

attract around the same number of new clients each year. This 



limited his commissions and income to staying within the same 

range year after year. And while his income is great by anyone’s 

standard’s, it didn’t reflect what he was truly capable of and he 

knew it, which is why we ended up working together.  After 

going through the program David reported that he was getting 

three times more referrals than he’d ever gotten before! He also 

closed more new business for high net worth clients with greater 

investible assets than he would have by this time in previous 

years. David says he’s now on track to breakthrough that glass 

ceiling for the first time in years, hit multiples of six figures and 

to double his income next year! 

 

 

 

 

 

 

 

 

 



 

 

Chapter Three: 

How Negative Emotions Sap Away Your Success 

 

 

Have you experienced fear, nervousness and butterflies in your stomach before you 

had to pick up the phone to have a sales conversation? Fear is a negative emotion. 

 Negative emotions are highly charged and trigger a physical 

response in the body. Emotions such as anger and fear and feelings 

of stress and anxiety actually activate the body’s stress response. 

The stress response also called, “fight or flight” is when the body 

releases a flood of neurochemicals into the bloodstream to prepare 

us to either run from danger or to fight the danger.  

 

 The trouble is that when the stress response is triggered it takes the 

blood supply away from the brain and increases it to organs such 

as the heart and muscular system so we can run fast or fight. This 

leaves our higher powers of reasoning at a disadvantage.  

 



 Have you had a confrontation with someone and later thought, 

“Why didn’t I say xyz…….?” Those “zingers” come to us later 

after we’ve calmed down and the stress response is no longer 

running because now our higher powers of thinking and reasoning 

are switched back on. When the fight or flight mode comes on 

automatically when we encounter certain triggering situations, 

such as preparing to make our offer in a sales conversation, we 

develop a resistance to delving in and solving it. And it’s this 

resistance that keeps us stuck in our current circumstances, 

“cringing” when we have to sell and closing fewer clients than we 

hoped.  

 

 Imagine that you’ve been invited to speak at a live event for a big 

guru who is also your mentor. Your mentor has given you a huge 

opportunity to get in front of her audience and do a talk, but ever 

since the third grade when you got sick in front of the whole class 

while giving your book report you’ve avoided public speaking. 

The ridicule by your classmates over that incident imprinted a huge 

fear and aversion to public speaking into your nervous system. 

What do you think begins to happen after your mentor asks you to 

speak and your body’s stress response kicks in? Even though 

you’re repeating to yourself over and over, “I’m not nervous. I 

refuse to be nervous,” your body betrays you and you start 

sweating as your heart speeds up. A lump appears in your throat, 

your mouth dries out and your voice shakes as you address your 

ideal audience. You’re so nervous that you botch the talk and 

convert very few sales. You cannot override the stress response by 



simply willing yourself to calm down─it’s an automatic reflex 

beyond your control. 

 

 This same process takes place for many entrepreneurs when they 

have to have sales conversations with prospects to enroll them into 

their programs. Somewhere in their past they encountered rejection 

and it hurt them deeply, made them think they weren’t worthy of 

getting what they wanted, and shamed them to the point of scarring 

their self-confidence. So now each time they have to do “the sales 

part” this negative emotion around the fear of rejection triggers the 

stress response and they fail at the one thing they want─getting 

more clients! 

 

 The important fact to remember about negative emotions is that 

they are wired into the body so that they trigger the stress response 

as a reflex.  And, we don’t stand a chance of outsmarting a 

“reflex.” The “charge” negative emotions cause that triggers the 

stress response has to be deactivated in the body first or these 

emotions will continue to poison your success. 

 

 Results of clearing negative emotions! My client Roe M. a 

talented marketing and public relations business owner was at her 

wits end when she came to me. She’d built a thriving business over 

the last 24 years, but like so many people she never expected the 

economy to crash and burn like it did. Suddenly the business 

wasn’t earning the kind of revenue she’d come to depend on and 



that had allowed her to employ a full staff in her business. While 

she’d easily afforded a luxury lifestyle before, the precipitous drop 

in people allocating money for marketing and public relations 

made running her business a constant source of stress. The daily 

battle of meeting payroll, keeping current on the company’s debt 

repayment and on her own mortgage took its toll emotionally. 

There just wasn’t enough to go round! Roe’s financial fears kept 

her up at night and before she knew it her fears were getting in the 

way of rebuilding her business again. In our work together we 

turned off the deeply embedded negative emotion of fear that was 

sabotaging her and that allowed her to attract many new 

opportunities for business and close them! Soon after our work 

together concluded Roe acquired three new pieces of business that 

are ongoing and have $5K+ monthly potential a piece!   

 

 

 

 

 

 

 



 

 

Chapter Four: 

Traumatic Life Events Impact Your Money Flow 

 

 

Have you ever suffered a sudden unwelcome change in your standard of living 

such as losing your job, your home to a foreclosure or going through bankruptcy? 

This is an example of a traumatic financial life event. 

Believe it or not “past events” and how you “think and feel” affect your ability to 

get more clients which affects how much money you’re able to make. And your 

financial situation affects your quality of life in all areas but for this book we’re 

going to stick primarily to the effects on your finances due to fears and anxiety 

around “the sales part.”  

 A traumatic event can be from your past or one you’re embroiled 

in currently and it can and will limit the flow of money in your life.  

 

 Examples of traumatic events are things such as suddenly losing 

your income in an economic downturn or by getting laid off or 

fired which causes you to have to sell your home, lose it in 

foreclosure or go through your entire savings account until nothing 

is left.  



 

 Another example could be having a business go belly up and 

losing everything. One common traumatic event many people 

experience is a huge change in lifestyle after a divorce and battles 

over child support.  

 

 After going through events like this many people have scars that 

keep them stuck and struggling financially for years. Habitual 

beliefs get deeply embedded and negatively charged emotions 

become tied to these events as the dark chapter drags on and on. 

These beliefs and emotions trigger the fight or flight response 

again and again whenever you think about or have to deal with the 

people involved or the situation. In addition many sabotaging 

behaviors become ingrained as a response to the battle surrounding 

these situations.  

 

 For example, in a divorce there may be years of fighting over 

reducing child support or alimony and this may cause one spouse 

to refuse to take a better paying job out of spite because it would 

allow the other spouse to “be let off the hook” with their payments.  

 

 The biggest effect traumatic events such as these have on 

entrepreneurs is that many find that ever since the trauma occurred 

they have not been able to make money or break through a 

financial glass ceiling they’ve been stuck under. That’s why it’s 

critical to look over their past to see if having an experience like 

this is contributing to the lack of success in the present. A life 



spiraling out of control leaves a huge imprint of massive 

proportions on your psyche. It’s not your fault if you weren’t 

aware that it’s carried over into the future where it affects your 

ability to be successful financially; how could you know that until 

just now?  

 

 The only way to deal with the after effects of a traumatic event is 

to become conscious to how the event and ensuing drama is 

impacting your financial consequences. The financial stranglehold 

the trauma has you caught in can only be removed when the 

habitual beliefs and negative emotions attached to the people and 

circumstances of the event are released.  

 

 This is much easier said than done because most people have a 

vested interest in clinging to their anger and seeing that those they 

blame get their “just dessert” even if it means they have to suffer 

too!  But the connections that trigger your nervous system that 

keep you raging with anger and blame can be broken when you 

learn how to neutralize them with the right mind retooling 

technique.  

 

 Results of clearing financial trauma! My client Scott S. a highly 

successful mortgage lender, was hit hard by the economic 

recession. He watched his livelihood slipping away as fewer and 

fewer homes sold and as banks tightened up their lending 

guidelines. All of these factors created the “perfect storm” that 

affected so many people’s income in the real estate industry. When 



we dug down under the surface of his money mindset we found 

that this devastating confluence of events put him in a constant 

state of fight or flight that now constrained his income under an 

invisible inner glass ceiling. The trauma of having his industry and 

income dry up and feeling powerless to stop it was holding him 

back from rebuilding his business to its former high level. After 

working together he overcame the trauma that undermined his 

natural confidence. He not only attracted a better job with a new 

company out of the blue, but then went on to fill his pipeline with 

qualified home buyers quickly. Once all of these deals close he 

stands to make a handsome high 5 figure commission! 

 

 

 

 

 

 

 

 

 



 

 

Chapter Five: 

What You Can Do to Breakthrough these 

Barriers 

 

When I discovered that these Three Hidden Barriers were the real 

reasons I wasn’t getting more clients in my business I got busy and 

took action! I knew I had to find the precise tool to pull these beliefs 

and fears imprinted into my nervous system out by the roots or they 

would eventually “grow back.”  

The more I investigated the more I saw what I needed was more 

than a simple “mindset shift.” I needed a mind “retooling” technique 

that would disconnect the automatic switch that was turning on my 

body’s stress response and causing me to sabotage my business. 

I hadn’t worked this hard to realize my dream of being my own boss 

only to watch it wither and die and I’m guessing neither have you. 

When your finances aren’t supporting you at the level you need and 

desire there’s no time to waste on tactics that might not work. You need 

a proven method to crush these culprits once and for all. 



That’s why I’d like to invite you to my free training. It’s a webinar 

where I go deeper and explain more about the habitual beliefs, negative 

emotions and financial traumas that can cause you to perform poorly 

during sales conversations. We’ll cover why these internal gremlins 

cause you to close fewer clients and shut off the valve to your money 

flow and what you can do to banish them for good.   

The answers and proven actions to neutralize all these mind traps 

are within your reach. You can win the tug of war between what’s 

taking you down internally and causing financial results that make you 

cringe and the real prosperous thriving business you’re working so hard 

to build on the outside!  

These hidden barriers are keeping you from getting more clients 

and having more money in your life. In fact, most people have 

habitual beliefs, and variations of negative emotions and different 

traumatic events that keep them struggling to enroll more clients and 

keep the bustling business and big paydays they so desire and deserve at 

bay.  

In this free training we’ll bring these hidden barriers out of the 

shadows and expose them for what they are: erroneously formed 

beliefs or memories that have gone rogue! You don’t have live under 

the iron grip of these culprits anymore. There’s a way to “collapse” all 

of these inner mind traps and eliminate them once and for all. 

No more anxiety around having a sales conversation…..gone! 

No more fear of making an offer….gone! 



No more feeling like you’re not expert enough…gone! 

No more losing sales because you feel inauthentic and 

pushy….gone! 

No more self-sabotaging with hiding, procrastination, avoidance or 

being stuck for months….gone! 

Watch Your Email for Invitation to Save Your Spot! 

I can’t wait to “see” you on the webinar so we can talk more about this 

important topic, 

Angela Artemis 
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